Summit Park Partners Leads Recapitalization of Sentry Security Systems
February 9, 2007

On February 9, 2007, Summit Park Partners (“SPP”), in partnership with Ulysses Management,
LLC, completed the recapitalization of Sentry Security Systems, LLC (“Sentry”). CapitalSource
Finance LLC and BlackrockKelso Capital provided senior and subordinated debt, respectively,
for the transaction.

Sentry, based in Columbia, South Carolina, is the leading provider of monitored perimeter
security systems to commercial customers in the United States with over 1,800 fence
installations.  The Company serves a variety of industries including auto auction, auto salvage,
trucking and transportation, and equipment rental.

"We are extremely pleased to have the opportunity to partner with Bill Mullis and the Sentry
management team,” said SPP Partner Bob Calton. "We like the investment dynamics of the
commercial security sector, and Sentry enjoys a leading market position, a loyal customer base
and attractive growth prospects. We look forward to providing the Company the resources and
support to continue its historical success."

The Breckenridge Group, Inc. acted as exclusive financial advisor to Sentry Security Systems in
connection with the transaction.

About Summit Park Partners

Summit Park Partners, with offices in Charlotte, North Carolina, and New York, New York, is a
private investment firm focused on providing capital to lower middle market companies. SPP
seeks to be the partner of choice for owners, entrepreneurs, and superior management teams who
share its mission of building companies of extraordinary value.

About The Breckenridge Group, Inc.

Founded in 1987, Breckenridge is an Atlanta-based investment bank specializing in advising
clients in connection with mergers, acquisitions, divestitures, and private placements of debt and
equity. Drawing on a diverse base of knowledge and expertise, Breckenridge provides
sophisticated financial advisory services to a wide range of middle-market companies - a universe
that often has the greatest need for but the least access to professional advisory services.

Breckenridge's professionals have completed more than 400 financial advisory assignments
representing over $30 billion in transaction value. This breadth of advisory experience spans
several industries and all transaction types. Breckenridge provides clients with the skills,
information, and analyses to evaluate and execute complex financial transactions. Breckenridge
has a core focus servicing manufacturing, distribution, retail, service, and communications
companies.



